


Offered For Sale $4,000,000.00 

BRING ALL OFFERS! 
 

 
LOCATION:  300 Scheafer Drive, Branson MO. 65616 
 

DESCRIPTION: This 140-room hotel sits on 4.87± acres of flat land with good parking 
spaces.  The hotel has been under renovations and is not open at this time. 

 
• Building A:  Exterior corridor building situated on the east area of the property and 

consists of 60 guestrooms.  The building contains two levels on the front and a third 
(lower level) on the rear due to sloping topography. It houses a 8 bedroom assistant 
managers apartment on the lower level.  Consist of: 30 double queens, 28 king, 2 single 
king rooms. 

• Building B:  3-story interior corridor hotel building consisting of 80 guestrooms.  This 
building also houses the indoor pool and fitness room.  Consist of: 59 double queen, 5 
single queen, 4 single queen ADA, 9 king jacuzzi, 3 queen jacuzzi rooms.  

• 700 sf meeting and event space 
• The office and exterior corridor buildings were constructed in 1991 and the interior 

corridor building was constructed in 1993. The office houses the check-in desk as well as 
the lobby and breakfast area.  

• Additional Amenities: laundry, business center, indoor/outdoor swimming pools, fitness 
room 

• Good street frontage on Schaefer Drive.  Located in the western area of Branson 
approximately ¼ mile west and south of W 76 Country Boulevard and a 3 minute walk to 
what is also known as “The Strip”. The Strip in Branson is the primary focus of 
commercial development in the city. This area contains hotel development, shopping, 
entertainment, and other attractions. This town sees approximately 10 million visitors a 
year. At least one weekend a month is completely sold out of all 52 hotels every month 
except January and February when it dips to 20% in the city.   

 
COUNTY:    Taney    
 
PROPERTY ID# 18-1.0-02-002-001-003.001  

TAXES:  $22,472 
**BUYER SHOULD NOT RELY ON THE SELLER’S CURRENT PROPERTY TAXES AS THE AMOUNT OF PROPERTY 
TAXES THAT THE BUYER MAY BE OBLIGATED TO PAY ON THE YEAR SUBSEQUENT TO PURCHASE.  A CHANGE 
OF OWNERSHIP OR PROPERTY IMPROVEMENTS TRIGGERS REASSESSMENTS OF THE PROPERTY THAT 
COULD RESULT IN HIGHER PROPERTY TAXES.  IF YOU HAVE ANY QUESTIONS CONCERNING VALUATION, 
CONTACT THE COUNTY PROPERTY APPRAISER’S OFFICE FOR INFORMATION. 
     
UTILITIES:  City of Branson 
        
ZONING: Community Commercial, permitted uses within this district include hotel, 

office, retail, service and various commercial uses. 

Information Disclaimer 
 

The data provided in this due diligence packet was compiled from a number of sources, including the public records, as a 
courtesy to the potential bidder. It is NOT intended to include all of the documentation affecting the subject property, but 
merely a partial collection of some of the frequently requested documentation.  A potential bidder should not rely upon the 
information provided as his sole source of due diligence material. It is each bidder's sole responsibility to accomplish his due 
diligence in whatever manner he deems advisable.  Although all information is derived from sources believed to be correct, 
neither the broker nor the seller make any warranty or representation as to the validity or accuracy of any information 
provided. 
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Economic Analysis 

REGIONAL AREA ANALYSIS 
Regional Area Map 

 

Demographics Snapshot: Moody’s Analytics 
The subject is located within Branson and Taney County, Missouri and the general Branson area 
is not yet part of a Metropolitan Statistical Area.  It remains relatively small.  But the larger MSA 
of Springfield, Missouri, located just north, is actually the primary service and off-season 
employment area for Branson other than services and employment endemic to Branson itself.  
By census definitions, the Branson area will likely be merged into the Springfield MSA in the 
foreseeable future.  As a starting point, the area analysis begins with analysis of the Springfield 
MSA as defined by the U.S. Office of Management and Budget.  The following data was prepared 
by Moody's Analytics, which is a subsidiary of Moody's Corporation established to focus on non-
rating activities, separate from Moody's Investors Service. It provides economic research 
regarding risk, performance and financial modeling, as well as consulting, training and software 
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services. Concise and timely economic research by Moody’s Analytics supports firms and 
policymakers in strategic planning, product and sales forecasting, credit risk and sensitivity 
management, and investment research. The analysis tracks and forecast economic growth and 
covers specialized topics such as labor markets, housing, consumer spending and credit, output 
and income, mortgage activity, demographics, central bank behavior, and prices. As such, it is 
considered a reliable source for determining the health of the subject’s region. 

Recent Performance  
Springfield’s economy is in fine form. Despite being incredibly tight, the labor market had its 
second best year of the expansion in 2018, adding jobs at a faster rate than in any other metro 
area in Missouri. The strong job market has boosted labor force participation and contributed to 
positive net migration, as better job opportunities lead more people to look for work in SPM. The 
surge in job seekers is so striking that the unemployment rate has edged up from its cycle low 
even as net hiring has accelerated to its fastest pace since early 2015. 

The following chart includes salient information about the region’s key economic and 
demographic indicators. 

 

Prospects 
The sudden influx of new workers is breathing life into business/professional services, which is 
SPM’s best bet for growth in the near term. Call centers are prevalent in SPM, and Expedia and 
Chase Card Services are expanding as consumers spend more on recreation and take on more 
credit card debt. More surprising, payrolls in high-wage scientific, technical and research services 
are up 85% this decade, more than in any other Midwest metro area or division. The presence 
of Missouri State University, where enrollment is at an all-time high, provides a recruiting 
advantage and educated labor pool that will help SPM attract new and relocating firms, some in 
knowledge- based industries. It is also cheaper to operate in the metro area, with business costs 
13% below the U.S. average largely thanks to low office rents. Success developing more 
dynamic growth industries will help SPM retain more college graduates, and more jobs in high-
paying industries will narrow the unfavorable gap between average incomes in the metro area 
and the U.S. 
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Wobbly Pillar 
The outlook for logistics, another key driver of the economy that has outperformed this 
expansion, is less upbeat. To be sure, SPM’s location on the main road and rail artery connecting 
Texas and Oklahoma with the Midwest will pay dividends longer term, but lower industrial 
production and shipping volumes tied to weaker domestic and foreign demand will reduce 
demand for logistical services, and payrolls in freight trucking, railroads, warehousing and 
storage will grow much more slowly in the near term. On the upside, SPM is one of a few small 
metro areas where the rapid growth of air travel suggests outsize near-term gains in related 
employment.  passenger traffic at Springfield-Branson National Airport has grown 40% since 
2013, with record-breaking numbers in each of the last four years. The Ozarks Technical 
Community College’s flight school has doubled in size, and the military is investing $30 million 
in an expansion nearby. 

Relative Appeal 
The recent surge in the labor force suggests that population growth may not slow as much as 
previously forecast. SPM has never attracted many foreigners, and its natural population growth 
is about half the rate it was a decade ago. Where SPM has a leg up over its peers is net domestic 
migration, and the key to a more upbeat outlook for population is whether the area can hang on 
to more skilled youth. From a cost perspective, SPM is a bigger draw now than earlier in the 
decade. Living costs in SPM have been steady, while in Kansas City and St. Louis, the two 
largest sources of out-migration, they have risen. Moreover, while Missouri’s two large urban 
areas have far more high-paying jobs, in SPM they are growing more quickly. SPM is one of just 
a few areas in the Midwest where the share of jobs in low-wage industries is at a multidecade 
low. 

The following includes highlights of the regional economy’s business cycle characteristics and 
future risks. 

 

The following graphics contain additional salient information about the subject’s region. 
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Conclusion 
Stronger gains in employment and the labor force are responsible for Springfield's more 
favorable near-term outlook. High-skill job growth will help SPM retain its skilled youth. Key 
advantages such as low costs, the area's position as a central transportation hub, and 
demographics that are better than the Midwest average will also help SPM keep pace with the 
U.S. in job and income growth next decade. 

Branson Metro Area 
Located in the southwest corner of Missouri near the borders of Arkansas, Branson is a small 
Missouri town that attracts more than 8.8 million visitors every year.  Branson, Missouri is the 
largest city and primary focus of an area known as Branson/Tri-Lakes.  Branson, Kimberling City, 
Hollister, Reed Spring, and Forsyth are all located in the White River Basin.  This general area is 
often referred to as the Tri-Lakes Recreational Area encompassing both Stone and Taney 
Counties along the southern border of Missouri in the western portion of the Ozarks.  The three 
lakes are Lake Taneycomo, Table Rock Lake, and the upper part of Bull Shoals Lake in Taney and 
Stone Counties.   

Branson is best known for is its indoor entertainment but is also the hub for over 80,000 year-
round residents in the area.  The area has 34 music theaters with over 40,000 seats according 
to the City of Branson.  The City also places the number of restaurants at over 125 (30,000 seats) 
and lodging at over 20,000 rooms.  It is a year-round entertainment venue but most shows begin 
in mid-March and continue through December.   

Tourism Industry 
According to Missouri Division of Tourism, travelers in Missouri spent approximately $13.3 
billion dollars in 2017 fiscal year of the State of Missouri.  Tourism Economics reported that 
tourism is an integral part of the Missouri economy, and the industry is making significant 
contributions to economic output, employment and tax revenues.  Tourism in Missouri 
generated an estimated $16.8 billion in 2017 for total economic impact (business sales), 
including indirect and induced impact.  This economic impact is based upon an estimated 42 
million visitors to Missouri.  It also indicated that tourism industry has a great economic impact 
in Missouri with the statement that tourism created 313,362 jobs and 1.41 billion in tax receipts 
in 2017.  Branson, known as the “country-music capital of the universe”, is a primary area for 
travelers in Missouri and has been the second largest place in terms of the number of visitors.   

Branson is a charming city, unique in many aspects located in the Ozarks of Southwest Missouri, 
which attracts more than eight million visitors every year. Tourism is a primary growth industry 
in Branson.  Demographics of the visitors, as reported by the City of Branson (as of the 3rd 
Quarter 2018), are as follows: 
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 42% of visitors are families (down from 45% in 2017) 
 Average adult age is 58.3 years (up from 55.5 in 2017) 
 Average length of stay is 4.34 nights (down from 4.41 in 2017) 
 Average amount spent is $919 per party, which less than 2017 at $970 

Additionally, the area is located at the foot of the Ozark Mountains and is home to three scenic 
lakes offering fishing, boating, parasailing, jet skiing and swimming. Opportunities for hiking, 
camping, bird watching, canoeing, and biking also exist.  While the tourism numbers appear to 
be on the incline, it should be noted that several entertainers have also left the Branson area.  
Mickey Gilley, who was a mainstay in Branson for approximately 26 years announced he was 
leaving in the middle of 2015.  Yakov Smirnov left in 2015, who was in Branson for approximately 
20 years.  Jim Stafford’s performance also ended in 2014.  Until October 24, 2008, there were 
four primary / theme park attractions to the area: Silver Dollar City, Shepherd of the Hills, White 
Water, and Celebration City.  Celebration City was originally the Branson USA amusement park 
but was purchased by Herschend Family Entertainment (HFE), the company which operates 
Silver Dollar City, in 2003 and reopened as Celebration City. On October 24th, 2008, HFE 
announced that Celebration City would be closed.  HFE hinted in their news release that they 
would redevelop the site possibly with an aquarium but the facility appears to be remaining in a 
mothball condition.  However, HFE recently purchased two such aquariums in the eastern part 
of the United States.   

In the 4th Quarter, 2019 report by the Branson  Convention & Visitors Bureau, the following graph 
was presented relating to Branson Visitation to the area.  
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This demonstrates that visitation has been increasing since the low of 2012, although there was 
a slight decrease in 2017. Tourism tax collections are also increasing as demonstrated in the 
following graph from the same presentation. 

 

GROWTH PATTERNS 
The majority of development in Branson has centered on Highway 76 for many years. As this 
corridor reached capacity and the City of Branson opened up new streets to relieve traffic 
congestion, emphasis shifted but Highway 76 remains the primary commercial corridor. 
Highway 76 is the focus of the tourism industry. Areas along Green Mountain Drive, Shepherd of 
the Hills Expressway, and Gretna Road have also experienced significant recent additions. HWC 
Development Company and the city of Branson developed a mixed-use project in 2005 and 2006 
that is situated between US Highway 65 and Lake Taneycomo in the city of Branson. This $435 
million master-planned project, The Branson Landing, offers the only lifestyle retail, restaurant 
and waterfront entertainment district in the region. The site occupies 95 acres including 1.5 
miles of waterfront and is walking distance from the Branson tourism district. The Branson 
Landing project offers approximately 450,000 square feet of retail shopping anchored by Bass 
Pro Shop and Belk Department Store (68,000 square feet). Additionally, there is a 220,000-square 
foot convention center and Branson, Missouri tourism center, a Hilton flagged 4-star, 260 room 
convention hotel, a 100 room Hilton boutique hotel, 140 waterfront luxury condominiums and 
penthouses and a marina. The development is also anchored by a new town square at the 
culminating point of Branson’s Main Street that serves as the complex’s entertainment 
headquarters. A new water feature on Lake Taneycomo, created by the fountain designers of the 
Bellagio Fountains in Las Vegas, showcases a nightly music, light and water show. 
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Branson Hills Plaza is a 141-acre development is located at the northwest corner of the U.S. 
Highway 65 and Bee Creek Road interchange. Target and Home Depot anchored the first phase 
of the multi-phase development along with a number of other retailers, including TJ Maxx. 
Phases two and three include a Wal-Mart Supercenter as well as Best Buy and Kohl’s.  

The Branson RecPlex is a multi-purpose sports complex that combines recreation, fitness and 
sports at one convenient location. The 44,000-square foot recreation center features two 
gymnasiums for basketball and volleyball, a fitness center, a 3-lane indoor track, locker rooms, 
community rooms, a party room and concession area. Outdoor facilities include a 12,250-sq. ft. 
aquatic center, soccer fields, baseball/softball complex, picnic pavilions, a large children's 
playground and walking paths over the 40 acres. 

Fritz’s Adventure is a family attraction indoor facility that includes. 80,000 square feet of 
climbing, tunnels, slides, and zip-lines. Fritz’s Adventure also features utility poles to climb, 
suspended bridges, rock walls, three impressive warped walls, and a ropes course. 

The City of Branson is also undertaking a project to transform Highway 76. The goal is to 
redesign and reconfigure the roadway corridor to enable safe, attractive, and comfortable access 
and travel for all users, including pedestrians, bicyclists, motorists, and public transport users of 
all ages and abilities. The redevelopment will create a vibrant, dynamic, fun, attractive, and 
efficient thoroughfare that will enhance the visitor experience and increase stay-time and return 
trips for the 76 Entertainment District. This one hundred-million-dollar redevelopment is currently 
underway. 

TRANSPORTATION FACILITIES 
Branson is served by several highways including U.S. Highways 65 and 160 and State Routes 76, 
165, 265, and 248. U.S. Highway 65 is north-south and extends from Springfield and connection 
to I-44 to the north. Over 98 % of Branson's visitors arrive by car or bus. Traffic counts on major 
highways have increased over 80 % since 1986, putting significant strain on current roads. 
Branson's main street, Highway 76, experiences bumper to bumper traffic throughout the 
season, with weekend travel often taking more than an hour to traverse a mile. Since the 
economy is primarily dependent upon the tourist industry, it is advisable to note that adverse 
effects could be felt from the possibility extremely high fuel prices.  

One of the primary deficiencies to the area is the lack of accessible air service, previously the 
closest airport was Springfield-Branson National Airport located 50 miles north of Branson. 
However, the Branson airport, co-located with the College of the Ozarks, opened in 2009, is just 
10 miles south of Branson's Entertainment District. The airport is the first privately financed and 
operated commercial airport in the United States. Branson Airport’s air service on Frontier 
Airlines to/from Chicago (ORD), Dallas (DFW, and Denver (DEN) as well as VIA Airlines with the 
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only regional nonstop to/from Austin (AUS). This opens a larger market to Branson outside of 
the states that are adjacent to Missouri. 

EMPLOYMENT 
The following table depicts the major employers in Branson. Herschend Family Entertainment is 
the owner/operator of Silver Dollar City, White Water, Dixie Stampede, The Showboat Branson 
Belle and the “Ride the Ducks attraction”. 

 

Conclusion -  
With regards to Branson and the surrounding area – it has been growing steadily over the past 
several years, but the rate appears to have slowed as of recent.  Overall, Branson remains a 
well-known destination for the mid-west which has been emphasized through the increasing 
tourist numbers and tax receipts from tourism. 

Name Number of Employees
1 Kanakuk Camps 1,900
2 Herschend Family Entertainment 1,710
3 Cox Health 1,081
4 Big Cedar Resort 914
5 Branson Public Schools 649
6 Wal-mart (2 Stores) 444
7 College of the Ozarks 366
8 City of Branson 346
9 Westgate Resorts 345
10 Taney County 287

Major Employers - Branson

Source: Branson Department of Public Relations
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LOCAL AREA ANALYSIS 
Local Area Map 

 

Location Description 
The subject is located along the southern side of Schaefer Drive in the western area of Branson 
approximately 1/4-mile west and south of West 76 Country Boulevard.  W. 76 Country Blvd. is 
also known as "The Strip" in Branson and is the primary focus of commercial development in the 
city.  The subject is on a secondary street just off the main thoroughfare and is surrounded 
hotel/motel and apartment uses.  The local hotel market is supported by Branson's status as a 
vacation destination.  The subject neighborhood is in the west/central area of the city with 
Country Blvd. containing hotel development, shopping, entertainment, and other attractions. 

Drive Times from Subject Property 
The following image illustrates the approximate distance from the subject property a motorist 
could reach at average traffic speeds over a 10-minute period. 



Economic Analysis 19 

 

NEWMARK KNIGHT FRANK  

10-Minute Drive Time from Subject 

 
  

Immediate Area Profile 
This section discusses uses and development trends in the immediate area that directly impact 
the performance and appeal of the subject property.  

 

The local area is considered to be a commercial, retail and industrial support district. The local 
area has a mix of commercial uses nearby and the composition is shown in the preceding graph. 

Demographic Profile 
The following table details a demographic study of the area, sourced by CoStar, an online 
resource center that provides information used to analyze and compare the past, present, and 
future trends of properties and geographical areas. 
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Multi-Family Development 
The following table shows a summary of multifamily residential data by type in the immediate 
area, as published by CoStar. 

  

The following table shows the largest tracked multifamily residential properties in the immediate 
area, as published by CoStar: 

  

   

  

SUMMARY OF MULTIFAMILY DEVELOPMENTS

CLASS
Number of 
Properties NRA (SF)

Average 
Year Built

A 2 204,816 2008
B 21 1,122,809 2001
C 22 816,448 1987
TOTAL 45 2,144,073 1994
Source: CoStar

LARGEST MULTIFAMILY PROPERTIES
Name Property Class NRA (SF) Year Built STORIES
Turtle Creek Apartments C 320,475 2008 3
The Preserve Apartments C 176,000 3
Valley Ridge Residences B 169,962 2007 2
Branson Park Apartments A 151,176 2008 3
Park Place Apartments B 124,705 2006 3
Champions Apartments B 116,397 1995 3
Country Ridge Residences B 103,740 2007 2
Golden Oaks Apartments B 101,193 1991 2
Rock Ridge Villas I & II B 100,000
Terrace Green Apartments C 96,725 2
Source: CoStar
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Retail Development 
The following table shows a summary of retail data by type in the immediate area, as published 
by CoStar. 

  

Most of the retail properties are located along major arterials. Users tend to be stand-alone retail 
businesses such as restaurants, gas stations, and grocery stores, as well as a variety of outlets 
and larger community strip retail centers.  

The following table shows the subject property and the largest several retail properties in the 
immediate area, as published by CoStar. 

  

   

  

SUMMARY OF RETAIL DEVELOPMENTS

Property Type
Number of 
Properties NRA (SF)

Average 
Year Built

Reported 
Occupancy

Reported 
Rent (Ask)

Community Center 5 508,175 1991 67.3 $26.00
Lifestyle Center 2 136,279 - 100.0 $35.00
Neighborhood Center 15 473,622 1998 95.7 $27.00
Outlet Center 7 913,525 1995 100.0 $7.49
Pow er Center 9 461,329 2010 93.3 $19.50
Strip Center 21 310,179 1995 93.5 $12.05
General Retail 262 2,412,984 1979 97.0 $13.66
TOTAL/AVERAGE 321 5,216,093 1970 96.2 $14.53
Source: CoStar

LARGEST RETAIL DEVELOPMENTS

Name Type NRA (SF) Year Built
Reported 

Occupancy
Reported 

Rent (Ask)
Factory Merchants Branson Outlet Center 269,307 1994 100.0 N/A
Tanger Outlet Center Outlet Center 236,074 1994 100.0 N/A
The Shoppes At Branson 
Meadow s

Outlet Center 206,318 1995 100.0 $7.49

The Shoppes at Branson Hills Pow er Center 203,710 100.0 N/A

Cedar Ridge Plaza Community Center 191,000 1995 36.4 Withheld
Branson Hills Plaza Neighborhood 

Center
120,000 100.0 N/A

The Branson Mall Community Center 116,752 1987 100.0 N/A
Low e's General Retail 99,440 100.0 N/A
Southtow n Center Community Center 83,363 1998 100.0 N/A
Branson Landing Lifestyle Center 79,878 100.0 N/A
Source: CoStar
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Industrial Development 
The following table shows a summary of industrial data by type in the immediate area, as 
published by CoStar. 

  

The subject is in an area that has a relatively moderate to low density of industrial structures. 
The following table shows the largest tracked industrial properties in the immediate area, as 
published by CoStar. 

  

  

  

SUMMARY OF INDUSTRIAL DEVELOPMENTS

Type
Number of 
Properties NRA (SF)

Average 
Year Built

Reported 
Occupancy

Reported 
Rent (Ask)

Industrial 21 216,148 1999 98.0 -
Flex 2 2,012,000 1994 100.0 -
TOTAL 23 2,228,148 1998 98.2 -
Source: CoStar

LARGEST INDUSTRIAL PROPERTIES

Name Property Type NRA (SF) Year Built
Reported 

Occupancy
Reported 

Rent (Ask)
The Mountain Data Center Flex 2,000,000 2007 100.0 N/A
Industrial Facility Industrial 25,000 88.0 Withheld
Industrial Facility General Retail 

(Pow er Center)
20,000 2007 62.5 $25.00

Industrial Facility General Retail 
(Pow er Center)

20,000 2007 62.5 $25.00

Lots 4 & 5 Industrial 18,553 1997 100.0 N/A
Bldg 2 Industrial 16,000 1983 100.0 N/A
Lot 3E General Retail 15,000 100.0 N/A
Industrial Facility Industrial 12,600 2006 100.0 N/A
Industrial Facility General Retail 

(Neighborhood 
Center)

12,000 100.0 N/A

Industrial Facility Industrial 10,000 2006 70.0 Withheld
Source: CoStar



Economic Analysis 24 

 

NEWMARK KNIGHT FRANK  

OFFICE MARKET ANALYSIS 
There is a strong correlation between commercial lodging demand and the performance of office 
real estate in an area. As such, we have analyzed the local office market in an effort to ascertain 
reasonable lodging demand growth rates for the subject and the competitive market.  

The following is an analysis of operating data of office properties located within 5.0 miles of the 
subject using information provided by CoStar, a well-known supplier of market statistics. The 
table below presents historical data for key market indicators. 

  

 

Over the past ten years the Branson Office market was soft with almost no new supply coming 
online and we note that market inventory slightly increased by 4.7%. Further there was slight 
positive absorption (3.1% change), increase in the vacancy rate (7.1% change) and an overall 
decrease of the asking average rent (-2.2% change). 

Nearby Office Development 
The following table shows a summary of office data by class in the immediate area, as published 
by CoStar. 

HISTORICAL STATISTICS - OFFICE PROPERTIES WITHIN 5 MILES OF SUBJECT

Period
Existing Office 

Supply
Buildings 

U/C New Supply Net Absorption Vacancy

Office 
Base Rent 

($/SF)
2010 Q1 805,071 0 0 27,612 0.0% $12.24
2011 Q1 805,071 0 0 901 0.0% $13.81
2012 Q1 805,071 1 9,000 15,713 0.1% $11.37
2013 Q1 814,071 0 0 2,684 0.0% $10.01
2014 Q1 814,071 0 0 -28,703 0.1% $11.05
2015 Q1 814,071 0 0 2,320 0.1% $11.07
2016 Q1 814,071 1 4,200 -6,113 0.0% $10.22
2017 Q1 818,271 0 0 -4,933 0.1% $9.35
2018 Q1 818,271 0 0 -1,305 0.1% $5.77
2019 Q1 818,271 0 0 -9,894 0.1% $10.01
CAGR 0.2% 6.2% -2.2%
Source: Costar



Economic Analysis 25 

 

NEWMARK KNIGHT FRANK  

  

The subject is located in an area that has a relatively moderate density of office structures. The 
following map shows the subject property and locations of various office properties in the 
immediate area, as tracked by CoStar. 

 
 

Office Market Summary & Commercial Demand Segment Conclusion 
We have taken the office market trends in the area into consideration when concluding future 
commercial demand growth, which will be discussed in greater detail later in this report. 

SPECIAL HAZARDS OR ADVERSE INFLUENCES 
Generally, properties in the subject neighborhood appear to be functional for their intended use 
and they exhibit minimal deferred maintenance and sufficient occupancy. No special hazards or 
detrimental influences were identified that are expected to affect local value levels. 

SUMMARY OF OFFICE DEVELOPMENTS (SUBMARKET)

Office Class
Number of 
Properties NRA (SF)

Average 
Year Built

Reported 
Occupancy

Reported 
Rent (Ask)

A 3 116,912 2005 94.5 $9.85
B 33 329,665 1986 98.6 $8.95
C 47 275,813 1971 92.4 $11.00
TOTAL/AVERAGE 83 722,390 1978 95.0 $10.14
Source: CoStar
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LOCAL AREA OUTLOOK 
With regards to Branson and the surrounding area – it has been growing steadily over the past 
several years, but the rate appears to have slowed as of recent.  Overall, Branson remains a 
well-known destination of the mid-west which has been emphasized through the increasing 
tourist numbers and tax receipts from tourism. 

 









Contract For Sale and Purchase 
 

          
          
          
 

  Taney   , ____Missouri____,                          , 2021 
  COUNTY    STATE   MONTH/DATE   YEAR 

 

Buyer: 
 
Address: 
City:                         
State:          
Zip: 
Phone:                         

Seller: Reddington Hotels LLC 
Address:   
City:                        State:        Zip:  
Phone:                      

Buyer hereby offers to purchase the following described property based upon the following terms: 
 

  See attached Exhibit “A” 
  AKA Tropical Garden Resort and Spa, 300 Schaefer Drive, Branson MO 65616 
               
 
TOTAL PURCHASE PRICE of said property is $   Balance payable as follows:  (B)   _________ 
Shall be paid as follows, to-wit: 
Earnest Money Deposit        Remaining balance due in cash at closing.   

Held by:  ______________________   

Wiles Abstract & Title Co, Inc.          
21 Court Square  
West Plains, MO 65775 
417-256-7191   
Balance Due at Closing but subject to proration                        
and adjustments.  See Next Column (B)            $                                

                
 

1) Title Insurance:   At the closing of this transaction, Seller shall have issued by Wiles Abstract & Title Co, 
Inc., a commitment for title insurance agreeing to insure title to said property and upon closing, Seller shall 
purchase and have delivered to Buyer, a title insurance policy on the real property covered hereunder in the 
amount of the full purchase price, after all necessary instruments are filed of record. 
 

2) Closing Date:   In the event the title shall be proven to be uninsurable, Seller shall have a period of 
ninety (90) days within which to cure defects in title, and this sale shall be closed within ten (10) days after notice 
of such curing to Buyer.  Upon Seller's failure to correct uninsurability within the time limit, the earnest money 
deposit shall be returned to Buyer upon demand, and all rights and liabilities arising hereunder shall terminate.  
Subject to the aforesaid curative period, this sale shall be closed on or before:_________________________.  If 
any necessary closing documentation is not available on the closing date, then Seller may, at his sole option, 
extend the closing date up to an additional thirty (30) days. 
 

3) Conveyance:   Seller agrees to convey title to the aforesaid property to Buyer by Warranty Deed, free 
and clear of all encumbrances or liens except easements, restrictions, reservations of record and any applicable 
Governmental Rules, laws or regulations. 
 

4) Costs:   The cost of recording the deed, deed prep and any other costs associated with this preparation 
thereon shall be paid by the Buyer.   Buyer will pay a reasonable closing fee to the closing agent.  Buyer shall 
properly execute any required notes and mortgages and place the required stamps thereon and pay intangible 
tax, recording costs, document preparation and any other costs associated with Buyer’s financing.  Unless 
otherwise specified herein, the form of the mortgage will be in a form typically used by lenders in the area for this 
type of property. 
 

5) Acceptance:   This instrument shall become effective as a contract when signed by Agent, Buyer, and 
Seller.  If not signed by all parties on or before ____________________________________ any monies 
deposited shall be refunded and this instrument shall be void.  However, this offer shall remain binding upon 
Buyer through the date stated in this paragraph 5. A legible facsimile copy or scanned email of this Contract and 
any signatures hereon shall be considered for all purposes as an original.  
 

6) Binding Contract:   This Contract is intended as a legally binding contract and the parties shall be bound 
by all terms stated herein and on the reverse side hereof and addendum (attached hereto) (none attached).  If not 
understood, seek competent advice prior to signing.  
  

7) Proration; Credits:   Taxes, assessments, rent, interest, insurance and other expenses and revenue of 
Property shall be prorated through day before closing.  Cash at closing shall be increased or decreased as may 
be required by prorations.  Advance rent and security deposits will be credited to Buyer and escrow deposits held 
by mortgagee will be credited to Seller.  Taxes shall be prorated based on the current year's tax with due 
allowance made for maximum allowable discount, homestead and other exemptions.  If closing occurs at a date 
when the current year's millage is not fixed and current year's assessment is available, taxes will be prorated 
based upon such assessment and the prior year's millage.  If current year's assessment is not available, then 
taxes will be prorated on the prior year's tax.  If there are completed improvements on the Real Property by 
January 1st of year of closing, which improvements were not in existence on January 1st of the prior year, then 
taxes shall be prorated based upon the prior year's millage and at an equitable assessment to be agreed upon 
between the parties, failing which, request will be made to the County Property Appraiser (aka Tax Assessor) for 
an informal assessment taking into consideration available exemptions.  Any tax proration based on an estimate 
shall, at request of either Buyer or Seller, be subsequently readjusted upon receipt of tax bill on condition that a 



statement to that effect is in the closing statement. Buyer should not rely on the seller’s current property 
taxes as the amount of property taxes that the buyer may be obligated to pay in the year subsequent to 
purchase. A change of ownership or property improvements triggers reassessments of the property that 
could result in higher property taxes. If you have any questions concerning valuation, contact the county 
property appraiser’s office for information.  
 

8) Full Agreement:   No agreements unless incorporated in this Contract shall be binding upon Agent, 
Buyer, or Seller. 
 

9) Inspection:   Upon the signing of this Contract, Buyer affirms that Buyer has personally inspected this 
property, or it has been inspected by its representative with power to act in Buyer’s behalf.  Buyer specifically 
warrants that it has performed all necessary due diligence in the inspection of the subject property and any 
improvements thereon including, if desired, wood destroying organisms, environmental assessments, boundary 
surveys, and governmental regulation inquiry.  Buyer affirms that it has not relied upon any statement or 
representation by Agent or Seller as any inducement to purchase the subject property. 
 

10) Assignment:   This Contract may be assigned; however, the original contracting party shall remain liable 
for any and all obligations herein through the closing of this transaction. 
 
11) Default/Litigation:   If Buyer fails to perform this Contract within the time specified, including payment of 
all deposit(s), the deposit(s) paid by Buyer and deposit(s) agreed to be paid, may be retained by or for the 
account of Seller as agreed upon liquidated damages, consideration for the execution of this Contract and in full 
settlement of any claims; whereupon, Buyer and Seller shall be relieved of all obligations under this Contract, or 
Seller, at Seller's option, may proceed in equity to enforce Seller's rights under this Contract.  If for any reason 
other than failure of Seller to make Seller's title marketable after diligent effort, Seller fails, neglects or refuses to 
perform this Contract, the Buyer may seek specific performance or elect to receive the return of Buyer's deposit(s) 
without thereby waiving any action for damages resulting from Seller's breach.  In any litigation brought to enforce 
any of the terms of this Contract, the successful party shall be entitled to recover, in addition to all other damages, 
his attorney's fees and court costs incurred in said litigation. 
 

12) Commission:   The Seller agrees to pay said Agent the amounts stated in seller/broker employment 
agreement at the time of closing this transaction, unless amended herein.  If Buyer fails to perform this Contract 
within the time herein specified, time being of the essence of this agreement, the deposit made by Buyer shall be 
forfeited, and the amount of such deposit shall be divided equally between Agent and Seller provided, however, 
that the amount received or retained by Agent shall not exceed the full amount of said commission, any excess to 
be paid Seller.  If the transaction shall not be closed because of refusal of Seller to perform, then Seller shall pay 
the commission to the Agent on demand.  Failure or refusal of wife or husband of Seller or Buyer to execute a 
deed or mortgage required hereunder shall be deemed default on the part of such Seller or Buyer. 
 

13) Plain Meaning:   The Words "Agent", "Buyer", and "Seller", herein employed shall include their heirs, 
administrators, executors and successors, and said words, and any pronouns relative thereto, shall include the 
masculine, feminine and neuter gender, and the singular and plural number, wherever the context so admits or 
requires. 
 

14) Risk of Loss:   If the improvements are damaged by fire or other casualty before the closing hereunder 
and can be restored to substantially the same condition as now within a period of ninety (90) days thereafter, 
Seller shall so restore the improvements and the closing date hereinabove set shall be extended accordingly, but 
if such restoration cannot be completed within that time, this Contract shall be declared canceled. 
 

15) Intentionally Omitted 
 

16) Radon Gas:   Radon is a naturally occurring radioactive gas that, when it has accumulated in a building 
in sufficient quantities, may present health risks to persons who are exposed to it over time.  Levels of radon that 
exceed Federal and State guidelines have been found in buildings.  Additional information regarding radon and 
radon testing may be obtained from your county public health unit.   
 

17) "AS IS" Clause:   The undersigned Buyer does hereby acknowledge that the subject property is 
purchased at public auction, and that a prerequisite to bidding is that all property, whether real or personal, is 
purchased absolutely "AS IS" with no warranty whatsoever as to the condition of the same. 
 

18) IRC§1031 Exchange:   The parties hereto agree to fully cooperate with the other to facilitate a like-kind 
exchange pursuant to the provisions of Section 1031 of the Internal Revenue Code. 
 

19) No Financing Contingency:   The Buyer understands and acknowledges that this Contract IS NOT 
contingent upon Buyer obtaining financing.  
 

20)       Special Agreement(s): This purchase and sale agreement is subject to all inspections being passed and 
a certificate of occupancy being issued prior to the closing date.  Upon failure to correct within the time limit, the 
earnest money deposit shall be returned to Buyer upon demand. 
 
 
 
 
 
 

 
 
 
 
 



 
 
By affixing your signatures below, the parties agree to each of the forgoing provisions and that Higgenbotham 
Auctioneers International, Ltd., is acting as Auctioneer for the Seller. 
 
  
 
Accepted this     day of      , 2021. 
 
 
 
Buyer(s)       Seller(s) 
 
               
 
Printed Name:       Printed Name:      
  
               
 
Printed Name:       Printed Name:      
 
 
 
Higgenbotham Auctioneers International, Ltd., Inc.,   
        BY:      
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